Sales Session
The New Era of Sales: Empower Your Team with Al

The sales landscape is undergoing transformative change, driven by fast-paced technological
advancements and evolving customer expectations. Sales teams are having to recalibrate their
strategies to thrive in an environment where digitalization, remote workforces, and nimbleness
have become the norm. The adoption of Artificial Intelligence (Al) into sales frameworks is at the
forefront of this revolution, equipping teams with unparalleled insights and the ability to tailor
experiences like never before.

This era is propelled by the emergence of the informed buyer, who seeks more than just product
or service information. The buyer journey demands a shift from old-school sales methods to an
approach that requires sellers to provide a more nuanced, value-driven approach.

Are you ready to improve your sales strategy and get ahead using new technologies? Join us on
May 22nd as we dive into how you can integrate Al into your sales strategy without sacrificing a
customer-centric experience.

Session Highlights:
e Start with Why: Learn how to develop a corporate framework that helps you create an Al
roadmap for your business
e Optimize Efficiency: Explore how Al tools and technigues can streamline your sales
processes and increase productivity
e Personalize Experiences: Learn how to use Al to harness the data available and create
personalized interactions that resonate with your prospects and customers
e Get Ahead of the Competition: Learn what trends and tools are coming so you can stay
ahead of the curve
Prepare to transform your sales approach with Al, meeting the modern buyer's needs while
driving your business forward.



